IERMRE1TE :
HEABEITS
B Al KBS

S IIRAS > 48R B W B A )

1980 FREHEXSIFERMR BN EIERM 1990 FRAIEEEERKFEI(ERP)
HENREIE (SCM) BRBEZRIFREIR (CRM) & e {bRHR ; 1995 SR EDTMESR
FEE S B 2000 FRE S BHFFEAMLBFEREE 2010 FAUTEHESARTS » LUK 2020
FREEABURRE VB IFA -

EENBMERE - BEH ECEFTCERRERES —EONRIEER  BF
REBERZIRBBINSHOARE - REURFECHHINES » REREEIE - S
BERMEHENERSTHE - AMEEFRRURESNEMILEE - MBI
13 (ABURBURSR ) ~ BULLAERIER NI IREE ©

* BRRR BB (I

8-1 MBMHBAITS

— +;HEH AR (Consumer Insight)

IHE & A (Consumer Insight) EFEIZIE H AL IEE ETRIE T RIS
HYRRSRELREE - HARRY TS IR 5k - WIEDAE MR IR s it B R E 7 - @
RHE B SRR TEF ) (BEERfEH# Christensen fi5 "job, ) MIE] - MIEHEEH
TTEB R FTERIERSE - DR R - RN —MEEEE - e " HERRR, -
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Fel TEF L (job) BISHEEEE R ERIL T MR RAYEATE - BEAK
o THEBERRE ) EEEEHE AN O AR - AL HEEE R
B —IHR AR - 5 B R RIS A 2 P hn B S A & - 1T P A BRI s T RE
TRy TH B & A DR BE T ] R B e L I (75

— -~ mENEEER-EE"E Fit EXHRE

"EAZEE LR, (Customer Value Proposition) &5 e Hfa H H R Z B (1
P B AR - B e R ER R (R EEARTS ) DU IER R R B E &
BB (EFE - gy TEEFR ) 2 TEERE ) B (Fit) TEERWE, o TEE
§i#@[E5 ,  (Customer Profile) /2 REEEHITE K - KEEE IR KEE—F 55 R BEE N
75 - JREE -~ s TEEME , (Value Map ) 2SRRGB RS HOEME ; ™ T EE
TRk BB TR KRS PG EE - BT S EE, -

BERE : #EReaRBNEE BREWE - IRESHEKR
BliE%£8(Gain Creators) : ¥2S(Gains): BEEAMNEIELE
GohREYESRERARES - REIERED ZHIRHER R 7
BRSRISMLERm ?

A mERAR#(Product Service) : Fit E#5(Jobs) : REA

RIROBBEES | mams —() s | VEESSRNNE

KRBT 7 FBRTROMEB R

m£

oohR 80 e bafR %S - REWED 1% - EBREPSIEENE

RE(Pain Relievers) : i fE25(Pains) : EEZEM S

BESWABLNEREE? | RRLEERME?
v
BEEIRRO

B ESERAEEERER KT
8-1 HERRYBIEX R = BEihE Fit BB X ERER
BEZ R T B
BN miEnEERR o BRI BT R EERR -
) s RS TR (job) o



B s ER TR
Y R TR -
R aEE IR, TR, TER ANSERRTESHER -

= B EH (Digital Footprint)

(72 B ( Digital Footprint ) /&M A 68 RS Z 8 NI RR AR
TR B R R A - B RS B — B — B AR A R T R N B A B -
RRRERE S SL B R B - ZIRHEEWET (Profile) » H{EARHMBHHIEEERA
At ORISR - EEAL RS BIR@ LIt - W58 - WREMaEEEr TEETR
AN PUCS I

M- E—EEETHE (Single Customer View )

B —gA% i[E (Single Customer View * fiiiff SCV) ZE(EHZH LAY 360 EH
H&EG - HoBEEmEE AL AR SREOVPARRIHE SRR - I
62 5 P Rk o B R ) MR L B R S B - SR T R A B R R R DA%
BE R ERERImE -

FH AR SRR 20 J0 B B ( Multi-Channel ) ~ 538 % ( Cross-Channeal ) BY % 38 %
(Omni-Channel ) HYTHHFRRE » 238 B8 002 122 il B o 28 A8 K & YR = A R B - [R]—
(B AT RE G (£ —IF B AE Line ~ FB ~ ‘B » EEEF IRAIER T EREFTE F 20
B 25 {8 7 il B B L R T A8 ARSI - FER —IBEE L TEE
Bl PR AR T UL BD ~ B~ 00 - {81 T MR EL B — B B L R & R
BN BB NE - TR EEERT SR - HEENEEEEREE—
RH TR E -

SR 1V R 3 O i I
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8-3 NEIHE i B PE — 2= im v B bE

— RIMBE

RIMEIEAE R - —fREFEMFFRENIETHE & £ B 5 ERHET REHE
% (BAVEEE AL INEER - HINH B ERE RS E i - SR R
T RBRERSEITITI /S / ARSCERE > TS RETHER -

FEZESuBE CLICKFORCE #2Hi MRMEE » #i& - BIERER AL L F A
HIFTEE T+ Z @i S &R E P R IR A ~ B a - Bk - EEEEEE L
RABIREAR S - ARG - BR T B8 - M Bt eE e = iR 2R R
THEEE A\ REERS IR ET - PG & YW B e BB R AR R B - A2 X LR TIT 8 /
&S/ AR EREUETTHERE -

MRMEBEE ) BTE —(EEEECHE - IEREREEATHREANEE - &3
18 EEAMIRER ARG B = T B HIANERES - T RetE R e B S H IR E R EHE - #
1780/ B/ ABRSCERIEER AT - IREIE H RS EE - 5 =7 B B
REVIMNTEEE IR - A ] LAE S AL A FUBUR T IR I -

— -~ 2BBEE (Omni-Channel Data)

2B HE (Omni-Channel Data) SEfEAEE R EER - TMEREEE "X, M
eHERE T2, (ENEBALVEESE "EA, o EEHZEER) -

T & R R R ER R - OHE A Sl R R PR g - S RE R A
PR T 2R ) AN CAE R OE B R -

T ESEER S ) AR TIEER - T EREE A - BIRE e - REW T - RERTEME
REHGEM ) -

= EEMS (OM0) HEERERE

FEERME (OMO) mEZENEEZALE " 2EikiE / 28, - —HEEEE
HEE TEATREAMEEN ) R - 20 P B EFE G ERES  FH
{LRITEH / SHE / B A RS R E PUT A A B i - KBRS HIREE K,
MEEEHEBRFE AT "2 EEREE T -



MEERS " EEREE ) RO T EEREE ) R TEEEE ) W

1. EREEE  TEEBETHEH FErEL - IR EEE (Alibaba) 2017
FIRH TR EE ) S B ARG (3C EBLHERHE  HET R
RS IRR RS > UGEBE T =LY BEEE %) - fE SR E R
Rl E eE B EE (OMO 2EE) -

2. BHEEE : ETEERTENHCEE o PIANETE R T EER VG
#2018 MR T EBEER ) RS o HEE) 2B LE A = A0 - 55—
S i T PX Pay ) fTEISI(THR TR EEERRE - 2B AL HPIE " PX Go |
HE B AR T PITIE ) BT EECET o R T oHIE - B
BigaEayE CEREER ) o TER MR R R B - HE
Hr]LABERT &Rl ~ sHE B -

MM - S (Data Monetization )

B e KR N EEEAHE E R o E R AR EIR R L (EEA
(A58 LEE IR R AV R 20 I AGE T T8I | BE AR ES Em AR -

FEiE# I | (Data Monetization ) 2515 EE T MIPEHE | AEHE S BER E T EH
PREE , sERkEE "THRE, -

TEREE ) A EIRERNEHEERE  MEERBELRERT  EER A
fEmE » e P RIEEREBEMN - [HEREE T AREEERFEEEN
HE - RIRTT T EABRRES ) - BEAKER > —HEER - NMEZEHN - M
HEWHEERE - NILEERFRIEER -

L BgEE — BEHEIL

bEE " BURE A IR IR ) R CRYZRER - SRRAE AT Se KB IR - A0 23R ATAE R -
REELAEESE R 2 #igni it ) TEAEE) > FIAIGENEY " Power BL,
EMTEABBRER TR - EBELEMERSEIERES - Mt EEHHE
#hRal 2D ~ 3D [E % -

SR 1V R 3 O i I
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8-4 fr#ifF: (MarTech)
— ~ {aJE8 MarTech

"TTHREY ;. (MarTech) /& " Marketing ; (17#8) Sk " Technology ; (#}£7)
HIFETE - W2 HEPTE Al DUERTET TSR AR - HRYER FE I RIEE LT %GR - 1
MarTech @3 H » % MarTech 43 /S AL » 73 B2 E S EHEE (Advertising &
Promotion ) » N 25 Ed#E @ ( Content & Experience ) ~ it A ELEH (% ( Social & Relationships ) »
PR ELPHEE (Commerce & Sales) ~ #({E / &F} (Data) - E¥ (Management) -

"EEEEHY . (AdTech) /2 " Advertising ; (&) Ik " Technology ; (BH%)
WIS - J2FEPTE AT UE R EE S EBHIRHE - HRVEREARIRELES G - £
SR S AE MR B AR A S B O = - LR (Conversion Optimization) ©
FEE MRS R - R TR 2 E S R - B0 Banner [& & -~ email B2~ fiHE
& ~ SEO ~ BHBEF &S ~ Si&AS « AEEE » nbBRMETL - DU S AEE) - #iEt2
TH EEE B IE A RIS B APP -

FEE M« ERER - ATEEZE (AD) - U - KBRS R H
ot 0+ | {THERHY ; (Marketing Technology * f& 1 MarTech ) HRZEHHHEL « {E
B EREERGEEZTHAENIL B 2 WEBERYS (DMP) ;5 2 3 HEEH
E¥5 (CDP) -

£ 1K - BESHAEIE(CRM)2TiHBENL
.

%2 % SIEEIEFE(DMP)
.

% 3K - R EIBEEE(CDP)

8-8 1THHFIFIRE

— - B1ZEEE)1T8H ( Data-Driven Marketing )

"SIEEEENTTHY . (Data-Driven Marketing) fEfEENRIEIHE & T HEL A BT 5%
HIREE - M T BT - T E HAEE B B TR R - B ERITT R
TR H NG o 140 - FF1T78Y (Retargeting) -~ BASEFESE(L - BIREESSYE
REGEEREN TRV IER -



H A7 E B AT B PR A B S B e - DA R R ¢ L ik i A
HI5EE) © Google Analytics (GA) ; 2.53#T APP i FH& 58 : FireBase °

REIREHEE 10 %5 > RMAREREEEEN R/ BUREEA > WS REE
AHEHIME - EFE / iR E O R AR RS \EARE - WA IIHERES - 0
EREERATEE (AD & EfREANTES (AD #HE -

= * {tEE R Customer Data Platform (CDP) ?

"EEEEIE S ) (Customer Data Platform » f§f% CDP) & —MEAZ BB EH A
Mo TR EE G & B A MR R (CERLE ) - Rt el USRS AN F R B
ELEEANEE o TEEEE S, (CDP) A BB IHEEENEE VS CR
B AEE R « ANTE R e H RS YRR B B RS - PR P o S B T 8
B A B R S B S 8%

g BESSURYE (=3C]
Data Customer Data Channels
T - Platform
BAADRSTER E3EM
Personal and EEE ,
mal
Demographic TSR
Predicti HEBEAR
1BISTRER 2 redictive = bush
Onsite Behavioral ;’% %E messaging :ﬁ
= !
Data = Eefm VE =1
G A Segmentatio 8 SR %
-;->< SEHEHIE ‘ g._ § * SMS (Short ‘ g
| Engagement =1 g ,% Message Service) o
- 5 = SEERE 2 S
! ata Q Qo ©
! ] Multi-channel S RS /R 3
i REBR S & Data = Social i
i Transactional \/ '
! Data = ‘ EHRE |
i 30 1D B Direct mail i
' 1TEIER MR BREBH '
i Mobile and Device Clever ID & #is | 188 i
| Data &D Web !
= J

8-9 BZ#IET L (CDP) EFREE

SR 1V R 3 O i I
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M - {+EE £ Data Management Platform (DMP) ?

TEHBAE B ,  (Data Management Platform » f§if§ DMP ) - (£ L
TR - ER DA BT el E SR R A R ER € BEARE » T EE SR ICE
HE - DUEEIREHET 8 -

"BEHEEIE¥A , (CDP) Al "HIBEHE S , (DMP) HRiAIE - DMP RS

H B2 R AT 5 B S AR5 - UH23E 8 Cookie B B E [ &  (H27E DMP H -
K EEREAN il HE1E cookie EFREL (— 90 K) @A -

DMP
HIREETE

CDP
BRERFE

BBHIE ojgEinl ID il SRRESHE
FTERF=HEE Bl / BRE IBEREFHEE
HERFRERRE ZITHIBARTE FBRFBERR
RE(Tag) RHES 25 BEMEFHEAS

B THESERRM R—TENREER

8-10 "EAZBEFA, (CDP) B "#igEEF¥A, (DMP) Z£[R

T -BEEEEBEFES (cDP) A& K Ef# (Data Warehouse )

HMHE R E R (Data Warehouse ) SEHE AL TEAENETHY - HEAMREE
A JIRR R N B REGE A - RIBE R 2 B R 2 N B2 I H R IFN) - ERE
fi# I OB R B ME SR A — 8 - DA DU S P5 B B T B I O RV T - SE (AR 18 A%
BEFITREERE 218 > WA T EEEREE " EACRHHEETHN , A9
e o S5 R TAE MR SORBE SR (ESR TR (A AR e e e 1 BT I 5 B
FIEE) o BREFEFTERTE KA 52 Gt 2 MR TR - RIS AT e s 7 (R B5
PR E E 2R -



N EXRFEBNECHEEREFS (CDP)

TEFZBRECHBESHIEFS(CDP)

(0] =3 HE6F ] 3 [S0pEEHS HERME  HIEUZRES
Right Customer Right Time Right Channel Right Offer Right Strategy

) o 5 | EEEDR  SRESHRF
E—HEuE SORERE | o | manimiEE . D e

REISIEENEE /| B | spmmasEmes -

R 0 7 BT : HRESHE

-7 ; NPEAN “
EEE%I\}{ﬂD ‘ ERBISITE  EEURH -

ﬂ ’

ETHEE - }E ’," % |

iR V| BD | (TRERAERES -
Pid E

-

L) 2B B | T EEEm ERIAE
==Hes E & g | EBBUSIEIE - THAR3UE ALK
B % B B | gzyesyassnas -

8-11 EXFREBMNBECHEZHEFA (CDP)

8-5  MLRk# RS AL AL R R DLIE b vE B 5% R

M THE BT R AR ERIHE & - 1 SR AR RS 8 B M s T B & A OB T
B AL AR - DUEFEEE TR -

— - EF B (e-Business) /52 HEAINE

ZARESE TE T3, (e-Business) FYRHIEH ARG R - TRAFHEANE
BRI AN THVE F R gl - SR ERBmrI e g f - S EERE - &
2%/ DIEMErS FEZE0E FRGA NS 2 bR T BYNIEE B (Amazon.com) » DL
HIEZ A (Books.com.tw) Z4h » 3BH L DM EIEFIE 2 HEEE - GEEEEY
e B4R LIS RIS 2 Br T E T8 (eBay) HIFE RIS - A IHE N » BEEHILA]
A1) 2 HH A B AR 5 U 2

T BRI AR RAGHE - (ER R —E R RAE - i — A B
ARG - ABR T RENT JEAE IS SR 2 TR B SEE T - AN SR AT R A R S R B EE e
SRR A N A e E HTA -

SR 1V R 3 O i I
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BRI — TR A DO o 1 5 A B L JROTE 20 (AT 02 e % A ) 3 I A
HI - JREN » 1K ERR % — BRI EMRRE A SR AR 2 FEESE (value chain) B
EE#ER (value system) - [EREEFTAEAYEA A (digital transformation)

WMREFE I FTERR BT ) RAEREAZE ISR - IMN—HE TR B HI#T
R BEERIFHENSRESE - EEOE FIUETRERE NG RN - LA
TR M A SE TR AR B 1 58 > T TR R s 2SO - SE R IO L B — 5 KRR
e » BRI R E BSOS - B2 A SRR R (R EL A B R B AR B OE  ERE ERT
AR o

ALV i 3 22 DU ) T EE 10 A 13 DB T 8 S A T R 3
e R RE Iy (SR B R S E A TE S0« 5 TRANI - ISP — s R —
SR T P - B TR SR T R B o — S RO R ARIRAR
I — R TR 5 TT R R R TR AR T B — Bl B
P B -

T KA AR - 4% (Peter Drucker ) iR : FRE S B B T AR IR
EANECRER B O REERECEER - #%Ma% Pﬁl%é’]lﬁlqﬂﬁzmﬂ“ﬁ AN 0 =
B EEARTR A T EE - R SRR B R BRI E B EE TR TH
(A E TG - BENEFLARE ZEM AR EE - 5 ERE I K& e
B 5 B ERE TR -

— - BFEZEARE

SRR RE TR - BRSBTS - BS TR
AFETEERR " AEHT RGN - KOG KR, - B
5 eBay S8 EOHEE RS R BRI IE IO 3 - (VPR 0T T SEE MRS L T LA
MR - DUSHAINE © B4 - S8 A BT (R TT (  A FRG a e B A
s -

o —{EsE RS 2R EH E RS 2 (brick and mortar ) U EHIAEES B3 (pure
play B¢ pure dot-com) - FEH FENRE—MIMIEmMAY - FOFEE B &5 Bl o R E 15
HIBCAS R 18 E AR @A A E RS 5 o] DU e g FEEES I HEEE
JE R ERIIRTS - 105 2 5 AR G X B B9 50 R ER A I 2 BT A T RY -

B = $E AR AL B AR PN R e M E A T DA I E B R - BE LR IEW
It o BAIERE - E = e E R KR =L 25 Google » Yahoo! + Yam Hiig AfH



FFIR - RIR SEEE =5 = B B 2R BRI 100 (EAERGEAS - AHE RS A 2
HEGHE T > FEEEEEEERETT - s [ENREERERARIES - &n6E
Gaok o TIFIE | BN - R A R M TR R = ARG o B 7R
PRERA - BT B FAE 100 [ERERE T > SPE R ERE 14 EEA T IREIRE ) o B NATE
AINPAEE - FrLAEIERRHEE - AN E BRI SEg uEEiE 100 (EE 2 B0
BT BREYIR 14 (82— 2 FEMEBRAE RS b - R RRIBEREHE Y C R M2 E - i B g5
BFRAAERAHEEE -

o DO {18 $5 R AR R R RE R A B P Y R PRI AN B B o [ R RIS RO A R AAGER - B
# (Kmart) [ EAIEENTEEE OHPLEGE 50 EIMNYFEH (Wal-Mart) HEH
AT g - (2R R ik F T - 85— S AR S g 15 e Lk EE R e 2 O B B AR A LA TR
RiE GEERETER) @ i ERSAEEE > fE 2SR -

= BifEAYE2EEES (vision)

TER R MIERER ) - AUERYESERR S (vision) 2B T RESUBHIB# -
BHEA—EAE " EHEME ) (buy.com) HIFES - s AR A 2 T RERRE
B, T DUEML TRAHEDERR , (priceline.com ) HYRES - 5830 S A E KRS - JoH
B MR N E AR BUREE - FrEER (priceline.com ) F[RIFHEGFHE R Z5E
{E (B A% BRI 22 2 =T BUREE -

EARUWIEE —(EESERR S n] LSt R 1 SRR R AR -
BRGIEE - B EETER] DS HE HEH " 2R AR, 2 EXAR R
My ERG e 7 CRERZ I E A — MR 1Y e i 2 HEE E S Uk TR B AR o A
o RO R RS S AHiERS © B RCIER S B - Bff  EXFNE > #i -8
BREFEARSHR 7 & RGBSR R - S fEE g —— % -

Y B U - R R AR T (BRI TREY - R
BEHTRABTE  — (Ao RO — AR h g - AT - ERREH
[y — 45 -

{EER T - EFEEHLE IR —2 - AllE 8-12 FoR » 1R3¢ ] i g -H B IR &
T RFEEERE 8 E R K - hgtEiR - EREREF - WEREE —[E
FEE > A RESTE €18 & BE ] (business drivers ) ER}FEE /7 (technology drivers) -
A REHID BT RS THYE F R E TR - A)EhER - EE T LRIBAIRE R 2 H
R Bl TR R AR - IR EFEENETERELHE -

SR 1V R 3 O i I
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EFME=
(e-vision)
#RE&ER D (business drivers) R%ER D (technology drivers)
- BAIE « SRR ER RS
- IRE IR - EENEBARE
- BEER « PEERES
- hizEMR * BetgHE
- BSTERRIEL « RIREHPERIREEE
- hEREE
EFEEMLER

(e-business strategy)

8-12 EF L EFEFRAVEEAR

ERIZKIE - {228 Keyur Patel & Mary Pat McCarthy, 2000, Digital Transformation: The
Essentials of e-Business Leadership o

BTN E THEFKE REREREREE - WREEER R - HEEFER - o
Hi5E ﬁTﬁﬁfﬂE% LR EMET  HElE &R I ERXE R ERNEES = - A
[ 8-13 As » EAR > A — B EE AR EEEEEE TR - AR AR
HR i o EREETE TR RAEBRENIERE R ER -

N &
m 2]
8 & 7

o

SteOL
- ERHEEEE
- XRIRE
nam BRS GG g

«
€

v

& F A= (e-vision)

8-13 EF A XERNREEEEE
BH IR : 2288 Keyur Patel & Mary Pat McCarthy, 2000, Digital Transformation:The
Essentials of e-Business Leadership ©



m ~ (5@ E (first mover advantage )

FEIR A W R B B -8 B0 R il B — B i s 2 W AL B I - G -
i Pt AT RIS B R - R E R R 5 B2 KRB BB BE
T AEEEIHHEE - TR EREE I AR BARES - ARi > —HigK
AT S AR, - Ak R E @ PR - BB 5 Rtk - RINRBAVMRZEFALE
B i ERTERE B RE EEPE I RE  HERESHE N - W0E 8-14 Fr -

R RERE DB

e

BiROEREDER

»

sz | epyrs | KIS wmES | mues
RS = LORRS

8-14 I RMEREHR B

e PR AE ES FIRF R EEdn A amEI B S EIE T - R A R AT AV RS 4 A i
AP " mEGEIZ ) BRI - EEEEN T - A asE e o R BT PR
NEE - ANRIERY £ R DU BT RERE S — 2 AR A B T - i
BHhER - SREPR TR DAAN - AN AT RETEAE SR DL ARG B 55 15 1 8 A AT [ s AR A 22
FEMEPRAE RS T I - MEA AT A REHIRS - (RSEADCESHT BN - 38 6 8 FE & A
AIlE o fERR TSR EIEE - (TRUR N ATRERR 2T MBS B A T a2 IR
BRH) - EHERAEIERE - A IR R 0 MEOR AR — B8 AR #
FER R RIREE T R HELRANE - [FIRGE R I EEE G EERIRR - &R sl
S — B R FE— TS -

(H R AR R e lh 3 - MUR—(EM PR el E - HEA —EZIEFE Al
YY) > A B AR E M55 & By an P2 5 (R A] - 20 CDNow.com 353
MP3 F L& - Frig ftryrmat R FEROEE 4 EHPAAEPE CD FeiRa - B3
(8 G mET EERE - FF 2 EHRRE B G nEL -

SR 1V R 3 O i I
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8-6 Bifyind (digital transformation)
— ~ (IR

1 — {8 {7 (e S A iR FE T2 (e-business ) HEARRE & " B AL | (digital
transformation ) - Bt —{E{EHEME @ MO EAAEBFE T/ E "C, @ OFfHE
(Context)  @AZ (Content) ~ OjitEf ( Community ) » @& #{k, ( Customization ) -
@:#E 5 ( Connection) ~ @[E] ( Collaboration) ~ @775 ( Commerce ) @ H

( Communication ) -

HEERER - B AR R R B R Y A B S —— S R MEER
—— B ERESEBHENHRESEGA——WE - &SREFTE A EFR R ARE
i R — E#AS - &N — WA - AERHR — it# - ¥ mHE
HHR R A — FEL - DRSO e G (SRR ) — &
f& - Al 8-15 A -

& #(Commerce)
RS [
(Content) (Community)
=25 E= | BRI
(Context) (Customization)
17 E) B
(Collaboration) (Communication)
EfE(Connection)

8-15 E{uEEIAY/\f@&l C

ERIZKIE ¢ {228 Keyur Patel & Mary Pat McCarthy, 2000, Digital Transformation: The
Essentials of e-Business Leadership ©

HAERIER AR AARSE « (E(H (value) BLEREE (speed) o {3 JATE(H (H LM
JE 2 =Rt o AR A S B BRI 35 /(R C i E (L — (AT
Frl @ R T AN ES - AR AT REE R TR T HEE - N2 - AR 13 LB R
FEEEAIRTE - A REEHEE - & TRERIL iR - A1E 8-16 Fr -
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8-16 B{uEERYAY/\fE C R KIZY : EfE vs. &EE

ERIHE {8 B Keyur Patel & Mary Pat McCarthy, 2000, Digital Transformation: The
Essentials of e-Business Leadership ©

BEAk - fERE(E S A R R S ME R - @A (Cost) ~ @1
At (Culture) -~ @R} (Technology) -« fEEAf7EALEFEH - FFE TR ~ JiAE »
AN&ENE ) ZRIERERERRANOE - H{IEA R EENRIIZE » EREEM (value
chain) EHEERE R (value system ) HYEES o B RgSERYE AN JEZRIE L - EHAVPS A
NREZEEMEH BRI SR — 5 mAEEL - JFR1 » B E M
(value chain) B(fE{EHER (value system ) #AYE—{EERETE f] DI E=EHELEE - &
FEOEE » @N% » OtHf ~ OFEUL - @HE  OfF « @FFTS « @A -

Z - BRBNEMEERE

1. DR ER s SRR o Mk iR & poh B R Ar 15
7 E i R B SR - TS AR R Z R A IR -
TEEE AINEEHEE R ERMTHIRGERE T -

2. DURAIEER YA RERE (BB 1P o I 0P 75 T A 3 | BB A 56— K
I - (5% T — ZCIEES - AL PO R - TR
TEH % = I 3 IR REAHE R — (BT RO RER R - THISE 2L A 2
R IR -

3. DUR e AR T R S BT HBER - (e e ORI i
ANBHEEEREL  EHECRRHE - SERR LR EOR
B RV E A U Ik R I R SR -

SR 1V R 3 O i I
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4. DUBRETCHRIB N e B0 - HIR L - EAUMIE AL ARG 150
FE AL BB A B8 A8 B U R B R ] - b o = B TR I B O
uh o SERREEIE M - DURES EFRIITINEE -

5. DR EEERERE A @R S —EER - MR EEEERA—=H
FERE UGS EBAR T Y -

6. DURAFE NEEMEE L8 - IRIZHE - FH L& P& EE 100 (E
waE o B 14 Ei A T RAERE ) o B R EREAT AR S T -
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